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Customers and Partners Support Microsoft Office Business Scorecards Accelerator and Excel Add-in for SQL Server 2000 Analysis Services
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Partners

“Our customers are seeing particular benefit from the Microsoft® Office Business Scorecards Accelerator, because it utilizes the Microsoft Office System and SQL Server™ Analysis Services to simplify the reporting of key performance indicators. Avanade adds value for customers with the implementation of the Business Scorecards Accelerator through our business intelligence methodology and extends its functionality by further integrating it with the collaborative features of the Microsoft Office System to turn data into actionable insight.”
· Eric Blankenburg 

Principal Director, .NET Solutions

Avanade 

“The new Microsoft Office BI Accelerators provide great building blocks for Getronics. They pull together different Microsoft software components and take care of basic plumbing for us. This means we can spend more time on the business value of the solution, which is what customers are asking us for. The accelerators are just a great way to enable customers and partners alike to take advantage of the technology’s potential.”

· Benny Corvers

Director, Global Microsoft Alliance

Getronics

“We have received very positive responses from our customers about the value that we can deliver by integrating the Microsoft Office Business Scorecards Accelerator into our business intelligence and enterprise applications solutions offerings. We already have two clients who have been using Microsoft Office Business Scorecards Accelerator for more than a quarter now, and are very pleased with the results. At Hitachi Consulting, we are also piloting the scorecard internally.”

· Brian Biglin

Senior Manager, BI Practice

Hitachi Consulting Corp.

“The Microsoft Accelerators for Business Intelligence have provided integrators like us the ability to focus more on the design and integration aspects of the project. This has helped us significantly enhance the quality and consistency of our delivery and reduce the cost to us and our customers.”

· Sandy Sharma

Vice President of Technology and Strategy 

Immedient Corp.

“The Microsoft Office BI Accelerators provide Panorama with a foundation for developing new applications that we can rapidly deliver to our customer base. Our business and product philosophy is to extend and expand the capabilities of the Microsoft BI platform. This enables our customers to make better, timelier business decisions and helps key decision-makers at all levels of an organization provide accurate and intuitive reports on what is transpiring within their business.”

· Allon Cohen

Director of Product Management

Panorama Software Ltd.

“ProClarity will be releasing a complete integration kit that builds on the Microsoft Office Business Scorecards, Six-Sigma accelerators and the Excel Add-in for Analysis Services, delivering enterprise-class manageability, flexibility and scalability to customers. We plan to take full advantage of Microsoft’s Business Intelligence Accelerators to provide world-class BI and analytic applications.”

· Clay Young

Vice President of Strategic Marketing 

ProClarity Corp.

“Microsoft’s BI Accelerators are really helping us to round out our solution set. They give us the ability to extend key reports beyond the exclusive domain of executives to anyone in the organization who needs to track key performance indicators. Using a tool like the Solution Accelerator for Business Scorecards to integrate information and data stores into a client’s SharePoint® portal environment is a clear win for organizations wanting to track and improve their overall business performance.”

· Dean Furness

National Practice Manager for Business Intelligence and Integration Solutions

Quilogy Inc.

Customers

“With the opening of the energy market in July 2004, there will be increased competition and the margins will be getting thinner. So it is critical that we lower our cost of service. The Microsoft Office Business Scorecards Accelerator helps us examine our billing and call center processes and make improvements. As a result, we estimate a 30 percent gain in efficiency.”

· Ton van den Dungen

Manager, Finance Division, ENECO Retail

ENECO Holding NV

“The business value of the Microsoft Office Business Scorecards Accelerator is already evident. We have cut time spent compiling data from the local office almost in half, and we cut 88 percent of the time to create reports for our alliance partners. On top of that, we project that we will reach payback on our initial investment after only 13 months.”

· Benny Corvers

Director, Global Microsoft Alliance

Getronics

“In addition to improvements in productivity, the strategy developed at the end of the process is significantly superior. The Microsoft Office Business Scorecards Accelerator seamlessly weaves the strategic objectives, themes and initiatives and integrates these with ‘measurements’ and dynamic multilevel execution reviews. The improved quality of the strategic output will obviously make a significant impact on the bottom line.”

· G. Sunder Raman

Vice President

Godrej & Boyce Mfg. Co. Ltd.

“The ability to customize scorecards to meet different business needs is paramount. For changing thresholds or key performance indicators, the Microsoft Office Business Scorecards Accelerator is very flexible and allows us to modify our measurements as our business grows.”

· Brian Biglin

Senior Manager

Hitachi Consulting

“The Microsoft Office Business Scorecards Accelerator helps us gain visibility into the information we need to make improvements. For example, by providing more user-friendly reports on accounts receivable, KUPI managers can more easily make decisions to optimize resource allocation to improve management of the practice.”

· Jeff Orndoff

Administrator, Department of Anesthesiology and Director of KUPI

Kansas University Physicians Inc.

“The Microsoft Office Business Scorecards Accelerator project will really help ON Semiconductor manage its business better because it gives us very succinct visibility into issues. It allows us to prioritize the key issues that the company is facing, letting us see quickly where we’re on track and where we might be falling off our goals and objectives. We can very quickly zoom in on where the issue is and try to spend our energies addressing that issue.”

· Bill Bradford

Senior Vice President of Sales and Marketing 

ON Semiconductor

“From PMI executives to local market managers and analysts, we expect that the Excel Add-in for Analysis Services will help us improve productivity throughout our global organization. Overall, it is providing information faster and more consistently, and it is helping our employees spend more time on value-added activities.”

· Georges Diserens

CIO

Philip Morris International Inc.
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